
Supporting multiple car dealer-
ships while painting a wide range
of used cars for resale, Ed Martin
All Makes Collision Center in Indi-
anapolis, IN, needs a paint that
can perform at a high level. Body
Shop Manager Dennis Deaton
and his crew rely on ProsprayTM

every day to give them the finished
product they require. 

Deaton, 61, has been in the
collision repair industry for 41
years with 13 managing the com-
pany's collision center. The Martin
family has been his only employer
and he is proud of that. To say that
Deaton worked his way up the lad-
der hardly describes it. He started
as a body tech and held that posi-
tion until 1985. Then, he became
an estimator until 2003, when he
became the body shop manager at
Ed Martin All Makes Collision 
Center. 

"It's a great company and I love
what I'm doing," Deaton said. "I
came here when I was 19 and they
gave me a shot, so I'm not plan-
ning on going anywhere else. I will
probably retire at some point, but it
has been nice to work for the same
company for so long."   

The Ed Martin Automotive
Group was founded 61 years ago
by Ed Martin Sr. He was a football
star at Butler University in Indi-
anapolis and his parents were both
attorneys. In 1946, Ed sold his first
car out of his parent’s front yard. 

The next day, his parents told
him that their front  yard was not a
used car lot, so the young entre-
preneur went to the owner of their
local gas station and negotiated a
deal to sell his cars there. As his
sales grew, Ed decided to open 
his own car lot, from which he 
continued selling and wholesaling
used cars.  

In 1955, Ed Martin purchased
an Oldsmobile dealership in Shel-
byville, IN, and five years later he
became the youngest Ford dealer
in the country. Ed passed away in
2005 and today his two daughters
and his son-in-law run the 
business’ 13 franchises in seven 
locations. 

Deaton has been using
Prospray® since September of
2009 and it has been a wonderful
relationship ever since. He liked
his former paint vendor and their
products, but he needed a more
economic solution. "We wanted a
quality product at a better price, so
we started looking around," Deaton
said. "We were barely breaking
even with our current paint and
materials and the insurance com-
panies were capping us. So our
jobber said ‘let's find a good paint
at a cheaper price’ and two weeks
later he came in here with
Prospray." 

Deaton was fairly skeptical
until he did a little research on the
company and their products. "At
the time, it was fairly new to us, but
really it was a 27-year-old British
company and they had a great
track record of being a good qual-
ity production paint," he explained.
"We started using it and painted 
4-5 cars with the Prospray and
we've been using it since. Our
painters really like it and our cus-
tomers are thrilled with the results."

Ed Martin All Makes Collision
Center uses the Prospray solvent
line’s versatile intermix system that
delivers single stage and basecoat
finishes from a single set of high-
strength mixing toners to provide
both domestic and import formula-
tions for a wide range of VOC-
complaint applications. 

Deaton is very impressed with
the accurate color matches he is
able to achieve on each and every
car that comes through his facility.
The Prospray European Intermix
System is comprised of an array of
exclusive toners, balancers, and
binders giving you the ability to mix
a full spectrum of color formula-
tions, according to the company’s
website. 

"These color matches are
dead-on and it's pretty remark-
able," Deaton said. "We had an old
Isuzu Rodeo here in the shop one
day − a car that was discontinued
more than 10 years ago. But we
took one rusted bumper and
painted it with the Prospray and
man − it came out perfect. We work
on a lot of used cars here, getting
them ready for sale on our four
used lots and we treat them all the
same with the Prospray. These ve-
hicles come out looking new, so it
really helps us in our used car de-
partment." 

Prospray is versatile and that's
why Deaton and his crew aren't
afraid to apply it to even on the
most expensive vehicles they re-
pair. "We get $100,000 cars in here
all the time, because we work on
all of the brands that the Ed Martin
Automotive Group sells, like the
Nissan GTRs which aren't inex-
pensive. We know that with the
Prospray, we're always going to
get a quality job that matches per-
fectly, so there is a peace of mind
with this product." 

By painting a wide range of 
high-end vehicles, The Ed Martin
All Makes Collision Center needs
a paint that can do a pristine job
every time and that's why they
call upon Prospray.

The Ed Martin All Makes Collision Center has been using Prospray since
September of 2009 with spectacular results. 

Today, the Ed Martin Automotive
Group has 13 franchises in seven
locations.
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Company At  A Glance...

Type: Collision Repair

Facility Employees: 10

In Business Since: 1991

DRP Programs: Two

Number of Locations: One

Combined Production Space:
10,000 square feet

Prospray® Automotive Finishes
A Valspar Automotive Brand 
P.O. Box 1461
Minneapolis, MN 55440
(800) 321-0672
www.ProsprayFinishes.com
facebook.com/prospray
youtube.com/prosprayautofinishes
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